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© 2024 – All Rights Reserved

© James & Jennifer Gross @ Noble Land Partners, 2024 

No part of this eBook may be reproduced, stored, or transmitted 

in any form or by any means, including mechanical or electronic, 

without prior written permission from the author. 
 

While the author has made every effort to ensure that the ideas, 

statistics, and information presented in this eBook are accurate, any 

direct, derived, or perceived implications should only be used at 

the reader’s discretion. The author cannot be held responsible for 

any personal or commercial damage arising from communication, 

application, or misinterpretation of the information presented herein. 
 

This eBook does not constitute or give any financial or legal advice. 

Readers must gain independent advice from a legal or financial 

specialist that suits their requirements.
 

All Rights Reserved.
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Foreword
Welcome to “Navigating the Complexities Of Selling Land: Strategies For An 
Effortless Land Sale.” Whether you have inherited a piece of land that has 
been in your family for generations or purchased a parcel with high hopes 
that didn’t quite pan out, this eBook is designed to guide you through the 
often complicated and overwhelming process of selling vacant land.
 
At Noble Land Partners, we understand the challenges and frustrations 
of owning vacant land. Many landowners are burdened by taxes, upkeep 
costs, and the stress of dealing with an asset that no longer serves their 
needs or financial goals. That’s where we come in. As seasoned land 
investors, we are here to provide you with clear, practical advice and a 
trustworthy partnership to help you navigate this journey smoothly.
 
This is an eBook aimed at people who have owned vacant land for many 
generations or bought to invest and it didn’t work out as planned. They 
perhaps need to liquidate it to look at other alternatives, such as lifestyle 
and using funds to pay off other debts or for other assets. This book is 
about BUILDING TRUST with a Land Investor and to inform them of how a 
Land Investor can help where realtors or brokers may not.

They often want to get rid of the vacant land because:

• They want to liquidate the asset and not be stuck with an asset that 
does not help them or bring them an income

• The cash can be better used elsewhere: new investments, paying off 
debts, creating family time with vacations

• They’re sick of paying taxes and upkeep and the stress of liability 
issues with vacant land they don’t see

• They would prefer it gone to minimize the stress and financial burden
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The eBook will aim to give the reader:

• A sense that they do have options

• ALL the steps to sell the land themselves - but then showing just 
HOW MUCH work is involved and that the better option is to work 
with a land investor!

• How Land Investor’s work and how they are different from a realtor 
or broker

• What the process is when working with a land investor

• Building trust between the seller and the land investor

 
Our mission is to offer you a seamless 
and efficient alternative to traditional 
methods of selling land, which 
often involves dealing with realtors 
or brokers who may not have the 
specialized knowledge or interest in 
land transactions. We hope this eBook 
provides valuable insights and the 
assurance that you have a reliable 
partner in Noble Land Partners.
 

Thank you for taking the time to read this guide. We are excited to assist 

you in transforming your unwanted land into valuable opportunities and 

financial freedom.
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Why Are You Holding 
Your Vacant Land
Sentimental Reasons
Vacant land often holds significant sentimental value, especially if it has 
been in your family for generations. It might be where you spent your 
childhood holidays, explored nature, or gathered for family events. The 
emotional attachment can make the idea of selling quite challenging. 
However, weighing the sentimental value against the practical and 
financial burdens the land may impose is essential. If the upkeep and 
taxes are causing stress, selling the land could free you from these 
responsibilities and allow you to create new memories with your loved 
ones using the proceeds from the sale.
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Future Development
Many landowners hold onto their land with the dream of future 
development. You might envision building a family home, a vacation 
retreat, or a commercial venture. While these plans can be exciting, they 
often require significant time, effort, and financial investment. If the 
reality of developing the land is more daunting than anticipated, or if 
circumstances have changed, making development impractical, it might 
be time to reassess your plans. Selling to a land investor can provide 
immediate funds for more feasible and rewarding projects.

Family Disputes
Land can sometimes be a source of conflict within families, mainly if 
multiple heirs have inherited it. Disagreements over what to do with the 
land, who should manage it and pay the taxes, or how to divide its value 
can create tension and discord. These disputes can stall any progress 
and result in the land remaining unused. Resolving these issues through 
mediation and reaching a consensus to sell the land can bring peace 
and financial benefit to all parties involved. A land investor can simplify 
this process by providing a transparent and fair offer, facilitating a quick 
and smooth sale.
 

Hoping’ It Will Go Up In Value
A common reason for holding onto vacant land is the hope it will 
appreciate over time. While this can be a sound strategy sometimes, it also 
involves risks and uncertainties. Market conditions can be unpredictable, 
and waiting for a significant increase in value might not be the best 
financial decision, significantly if the land costs you money in taxes and 
maintenance. If the land is not appreciated as expected or the financial 
burden has become too great, selling now might be a more practical 
solution. A land investor can offer a fair market value, allowing you to 
reinvest the funds in more lucrative opportunities.
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Land Issues That 
Prevent Selling Land 
and How to Solve Them
Title Issues - Work with A Title Company
One of the most common issues that can prevent land sales is a problem 

with the title. Title issues include unclear ownership, liens, or legal 

disputes over the property. These issues can make potential buyers 

wary and can complicate the sale process. Working with a reputable title 

company is essential in these situations. A title company can thoroughly 

search, resolve discrepancies, and provide title insurance to ensure a 

smooth transaction. They have the expertise to handle legal complexities, 

giving the seller and buyer peace of mind.
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Presence Of Flood Zones, Wetlands, Or Desert - 
Get A Survey and Environment Report
If your land is in a flood zone, contains wetlands, or is in a desert 
area, it can pose significant challenges for potential buyers. These 
conditions can limit the use of the land and increase liability concerns. A 
professional survey and an environmental report are crucial to address 
these issues. These documents provide detailed information about the 
land’s conditions and potential restrictions. With this information, you can 
better inform potential buyers and address any concerns, making the 
land more attractive and accessible to sell.
 

Land Lacking Direct Access or With Easement 
Disputes - Negotiate with Neighbors
Land lacking direct access or easement 
disputes can be challenging to sell. 
Easements are rights to cross or otherwise 
use someone else’s land for a specific 
purpose, and conflicts can arise when 
these rights are unclear or contested. To 
resolve access issues, you may need to 
negotiate with neighboring landowners 
to secure an easement or clarify existing 
ones. Reaching an agreement can 
significantly increase the marketability 
of your land. Legal assistance may be 
necessary to formalize these agreements 

and record them correctly.
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Unclear Chain of Title - Work with a Title Company
An unclear chain of title occurs when there are gaps or inconsistencies 
in the recorded ownership history of the land. It can create doubts about 
the rightful owner and complicate the sale process. A title company can 
help resolve these issues by conducting a comprehensive title search 
and addressing gaps or discrepancies. They can also assist in obtaining 
the necessary legal documentation to establish a transparent chain of 
title, making it easier to sell the land.
 

Family Dispute - Meditate and Find a Mutually 
Beneficial Outcome
Family disputes over land ownership or usage can stall the selling 
process. These disputes often arise when land is inherited by multiple 
family members who have differing opinions on what to do with it. 
Mediation can be an effective way to resolve these conflicts. A neutral 
third-party mediator can help facilitate discussions and guide family 
members toward a mutually beneficial outcome. Resolving these 
disputes amicably can pave the way for a smooth sale process.
 

Issues With Encroachment - Negotiate with 
The Encroaching Party
Encroachment occurs when a neighboring property owner builds 
or extends a structure onto your land. It can complicate the sale 
process and deter potential buyers. It’s essential to negotiate with the 
encroaching party to address encroachment issues. It may involve 
removing the encroachment, agreeing on a boundary adjustment, 
or creating a formal agreement clarifying property lines. Resolving 
encroachment issues can eliminate a major obstacle to selling your land.
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Probate - Consult with A Probate Attorney to 
Navigate the Legal Process

When land is inherited through a will, it must go through the probate 

process to transfer ownership legally. Probate can be complex and time-

consuming, often requiring court approval and the resolution of any 

outstanding debts or claims against the estate. Consulting with a probate 

attorney is essential to navigate this process smoothly. A probate attorney 

can guide you through the legal requirements, help resolve any disputes, 

and ensure that the transfer of ownership 

is completed correctly.

 

If You Don’t Know How 
to Solve Them, A Land 
Investor Can Help!
Dealing with land issues can be 

overwhelming, especially if you’re 

unfamiliar with the legal and procedural 

requirements. It is where a land investor 

can be invaluable. Land investors have extensive experience handling 

land-related issues and can offer practical solutions. They can be 

responsible for resolving title issues, negotiating easements, addressing 

environmental concerns, and more. By working with a land investor, 

you can avoid the hassle and stress of dealing with these challenges 

independently and ensure a smoother, more efficient sale process.
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How Can You Sell Your 
Unwanted Land
Sell by Yourself (FSBO):
Reserve a budget for advertising your land.

To attract potential buyers, you’ll need to advertise your land effectively. 
It involves listing your property on various real estate websites, social 
media platforms, and possibly in local newspapers. Online listings often 
come with fees, so allocating a budget for these expenses is essential. 
High-quality advertisements are crucial to reach a wider audience and 
generate interest in your property.
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Pay close attention to details to avoid 
expensive errors.
Selling land requires meticulous attention to detail. Mistakes in property 
descriptions, pricing, or legal paperwork can lead to costly errors. Ensure 
that all information about your land is accurate and up-to-date. Double-
check legal documents and consult a real estate attorney to review 
contracts and disclosures to avoid potential pitfalls.
 

Anticipate tasks such as taking photographs 
and installing signs.
Presentation matters when selling land. You’ll need to take high-quality 
photographs that showcase the property’s best features. Clear, well-
lit images can significantly enhance your listing’s appeal. Additionally, 
installing signs on the property can attract local buyers. Ensure the signs 
are visible and include your contact information for interested parties.
 

Work with a Title company to guarantee a 
secure transaction.
A title company plays a crucial role in ensuring a secure transaction. They 
will conduct a thorough title search to confirm no legal issues with the land 
and facilitate the closing process. Working with a title company provides 
peace of mind to you and the buyer, ensuring that the sale is legally sound 
and that ownership is transferred smoothly.
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Be ready to manage numerous questions from 
interested buyers.
Potential buyers will have many questions about your land. Be prepared 
to provide detailed information about the property’s features, zoning 
regulations, access to utilities, and any potential restrictions. Prompt and 
clear communication can build trust with buyers and help move the sale 
process forward.
 

Recognize that a sale is not guaranteed.
Selling land on your own does not guarantee a sale. The real estate market 
can be unpredictable, and it might take time to find the right buyer. Be 
patient and persistent, but also be realistic about the potential challenges. 
If your land remains unsold for an extended period, you may need to 
reassess your strategy or consider alternative selling options.
 

Sell with a Realtor:
Understand that a 10% commission 
can diminish your profits.

Realtors typically charge a 
commission for their services, often 
around 10% of the sale price for 
land transactions. This commission 
can significantly reduce your net 
profits. It’s important to factor 
this cost into your decision and 
determine whether the convenience 
and expertise provided by a realtor 

justify the expense.
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It may be challenging to find an agent with 
expertise in land sales.
Not all real estate agents have experience or expertise in selling vacant 
land. Land transactions can be more complex and require different skills 
than residential property sales. Finding an agent specializing in land can 
be challenging, but seeking someone with the proper knowledge and 
experience to handle your specific needs is crucial.
 

You will cover all land-related expenses until 
the sale is complete.
While your land is on the market, you are 
responsible for all ongoing expenses, 
including property taxes, maintenance, 
and any other costs associated with the 
land. These expenses can increase over 
time, mainly if the land takes a while to 
sell. Be prepared to cover these costs 
until the sale is finalized.
 

Agents might not help with problems such as 
unpaid taxes or legal issues.
Realtors generally facilitate the marketing and sale of your property, but 

they might not assist with resolving issues such as unpaid taxes, liens, or 

other legal complications. These problems can delay the sale or reduce 

the property’s attractiveness to buyers. It’s often up to you to address 

these issues or seek additional professional help to resolve them.
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Many agents prefer house sales and may 
show less interest in land.
Real estate agents typically earn higher commissions from selling houses 
than from selling land. As a result, some agents may prioritize residential 
property sales and show less enthusiasm for marketing vacant land. It 
can affect the attention and effort they dedicate to selling your property, 
potentially prolonging the process.
 

Be prepared for the possibility that your land 
may take time to sell.
Land transactions generally take longer than residential sales due to a 

smaller pool of potential buyers and the unique considerations involved 

in purchasing land. It’s essential to be patient and realistic about the 

timeline. Discuss with your realtor their strategy for marketing the land 

and managing buyer inquiries to ensure your property gets the necessary 

exposure.
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Sell to a Land Investor:
You will get a fair cash offer for your land.
One of the main advantages of selling to a land investor is receiving a 
fair cash offer. Investors typically make competitive offers based on the 
current market value of your land. It provides immediate liquidity, allowing 
you to quickly access the funds tied up in your property. The cash offer 
can be particularly beneficial if you must address urgent financial needs or 
reinvest in other opportunities.

You’ll avoid closing costs, commissions, and 
additional expenses.

When you sell your land to an investor, you can avoid the numerous fees 
and costs associated with traditional real estate transactions. It includes 
closing costs, real estate commissions, and other miscellaneous expenses. 
You can maximize your net profit from the sale by eliminating these costs. 
The investor usually covers these expenses, making the process more 
straightforward and financially advantageous.
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Investors take care of unpaid taxes, liens, and 
other land issues.
Dealing with unpaid taxes, liens, or other legal issues can be a significant 
barrier to selling land. Land investors are experienced in handling these 
complications and will often take responsibility for resolving them. It 
means you won’t have to navigate the complex and time-consuming legal 
processes. By addressing these issues, the investor makes the land more 
marketable and simplifies the transaction.
 

Title companies streamline the transaction 
while maintaining safety.
Land investors typically work with reputable title companies to ensure a 
secure and efficient transaction. The title company will thoroughly search, 
resolve title issues, and facilitate closing. It ensures the transaction is 
legally sound and protects both parties from potential disputes. The 
involvement of a title company provides an additional layer of security and 
professionalism to the sale.
 

The investor handles the complex details of 
the sale on your behalf.
Selling land involves numerous details, from legal paperwork to 
negotiations and closing procedures. When you sell to a land investor, they 
take on the responsibility of managing these complexities. The investor 
handles all the necessary steps, allowing you to avoid the stress and 
hassle typically associated with land sales. It can be particularly beneficial 
if you are unfamiliar with real estate transactions or prefer a hands-off 
approach.
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Meet the Owners from 
Noble Land Partners
James brings extensive financial industry experience, including Mortgage 
Banking and Options & Futures Trading, along with 20 years in customer 
service, from frontline roles to leading B2B & B2C Operations teams. His 
upbringing on a peach farm and starting his finance career during the sub-
prime meltdown have instilled hard work and humility.

Jennifer excels in attention to detail, developed through years in product 
development and marketing for Fortune 500 companies. She is passionate 
about problem-solving and customer satisfaction.

After 30 years in Corporate America, James and Jennifer pursued their 
dream of owning a real estate business, focusing on land acquisition and 
helping landowners with unwanted or unused land. Their love for people, 
diverse landscapes, and the outdoors drives this focus.

Outside work, they cherish family time and outdoor adventures with their 
son, and enjoy gardening and home improvement. James and Jennifer›s 
dedication and work ethic make them a trusted and reliable team.
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How Noble Land 
Partners Can Help You
Our Values
We are a family owned business and we operate with the following values:



22

How we work with sellers
We are here to serve land sellers where a realtor may not be able to 

help. Our mission is to make selling vacant land in a simple and efficient 

process that results in a trusted, feel-good, win-win every time, providing 

customers with cash in hand to pursue other life moments.

We guarantee:

1. 100% Hassle-free land sale.

2. We pay closing fees, back taxes, and liens for you! 

3. Free, NO OBLIGATION offer on your land in 24 hours.

4. We give a portion of all proceeds to a non-profit organization.

5. We guarantee a fair cash offer for vacant properties from the get-go.
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How to contact us
We are dedicated to providing the best 
support possible for you. If you have any 
questions, concerns, or need assistance 
about your land, here are several ways 
to contact us:

Phone: You can reach us by calling (980) 350-9595. Our dedicated 
support team is available during business hours to assist you.

Email: You can also reach us via email at offers@noblelandpartners.com. 
Feel free to drop us a line anytime, and we’ll respond promptly.

Website Contact Form: Use the contact form on our website 
at www.noblelandpartners.com to send us a message directly. Make sure 
to provide your name, phone, email address, property details, and your 
message, and we’ll get back to you as soon as possible.

Social Media: Connect with us on social media to stay updated on the 
latest news, promotions, and events:

Facebook

Instagram

LinkedIn

We look forward to working with you!

mailto:offers%40noblelandpartners.com?subject=
http://www.noblelandpartners.com
https://www.facebook.com/profile.php?id=61553135512484
https://www.instagram.com/noblelandpartners/
https://www.linkedin.com/company/noble-land-partners/about/
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